The Persuasive Speech Defined

A persuasive speech usually challenges an audience’s beliefs and/or tries to move those in attendance to change existing viewpoints or at least recognize the validity of opposing viewpoints. For this reason persuasive speeches are the most difficult to deliver, at least successfully, since they usually deal with controversial topics about which people in the audience already hold strong, deeply engrained opinions.

Types of Persuasive Speeches

There are three main types of persuasive speeches: those that deal with questions of fact, those that deal with questions of value, and those that deal with questions of policy.

Examples of Questions of Fact
· Will the stock market rally in 2010?

· Did Lee Harvey Oswald act alone in assassinating President John F. Kennedy?

Examples of Questions of Policy
· Should pro-athletes have mandatory tests for performance-enhancing drugs?

· Are smokers being unfairly singled out for higher taxation?

Examples of Questions of Value
· Do people have the right to choose to die with dignity?

· Should dogfights be legalized?

Note: When preparing a persuasive speech, speakers must accept that at least some listeners are going to disagree, perhaps adamantly so, with their viewpoint, which is why speakers should attempt to anticipate objections and counterarguments and address them during the course of the speech.

